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NEN INNOUATIONS T
GELEBRATE o0 YEARS
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s we enter 2026, it
feels incredible to
say that Bateman
will celebrate 50 years in
business. Half a century
of designing, building and
refining our sprayers and all

e

contractors even more
choice, from compact
efficiency to maximum
capacity.

The new streamlined
tank sits lower on the
chassis, maintaining the

from the same farm in Devon
where it all began. It's a milestone

that gives me enormous pride and
gratitude, not just for what we've
achieved, but for the people who've
made it possible.

Bateman started with a simple
problem and a practical solution. Back
in 1976 my Father, Richard Bateman
was facing tough spraying conditions
on his farm. Rather than wait for a
machine that could handle the job he
built one himself - the Agilator. It did
exactly what he needed and worked so
well that other farmers started asking
for one too. That's really how Bateman
was born, through hands-on thinking
and a determination to get the job
done.

Fifty years later we remain true to
that same principle; if there's a problem
to solve we'll find a better way to do it.
Every Bateman sprayer is still designed
and built here in the UK by a dedicated
team who take immense pride in their
work. We don’t chase trends; we focus
on solutions that make life easier for
the people who use our machines
every day.

To mark our 50th year we're
launching four new Bateman models
in 2026. With tank capacities of 3000,
4000, 5000 and 6000 litres, this new
range gives farmers, growers and

signature 50/50 weight
distribution for balance and stability.
Our tried and trusted VG boom is now
further enhanced.

Our new dynamic joystick control
is intuitive, comfortable and built with
feedback from our operators in mind.

These upgrades capture the very
essence of Bateman; innovative
thinking, simply applied.

Of course, some things haven't
changed and never will. We still
believe a Bateman should be easy
to run, dependable every morning
and hold its value for years to come.
Every component is still thoroughly
tested before it's placed on one of our
machines. Above everything else we
still value the relationships we've built
with our customers.

As we look forward to the next
50 years, I'm delighted that the next
generation are in the business. Sophie
Bateman is helping to drive us forwards
with new systems and practices. My
heartfelt thanks to everyone who's
been part of the journey — our team, our
partners and our customers. Your trust
and support have shaped who we are.

Here's to the hectares ahead.

Jason Bateman
CEO, R. J. Bateman Engineering
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ANEW MARQUE

A NEW MARQUE HOR A

ILESTONE RONIERT

As we celebrate our 50th year we have chosen this landmark
moment to unveil a bold new brand identity, one that honours
our past while propelling us decisively into the future.

he newly crafted Bateman marque is far

more than a visual update; it is a distilled

expression of our company’s DNA, capturing
the essence of what has shaped Bateman for half a
century.

At its core lies a proud sense of place. Our story
began on a farm in Devon where we remain to this
day. The new Bateman logo marque pays tribute to our
heritage by drawing inspiration from the flag of Devon.
Its structured geometry and confident lines echo the
landscape that first forged the company’s spirit. The
deep green evokes the region’s rural landscape, while
our signature red represents our long-standing legacy,
built on generations of engineering expertise.
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The red accent also introduces a new layer of energy;
a subtle touch of automotive inspired passion that
reflects Bateman's forward-looking ambition. It signals
momentum, performance and precision, qualities
that have long defined the company’s engineering
approach.

The result is a marque that speaks of heritage
without being bound by it and of innovation without
losing sight of the craftsmanship that underpins
every Bateman product. As the company steps into its
next 50 years, this new identity serves as a confident
beacon, celebrating where Bateman has come from
while boldly declaring where we intend to go.



THE 2026 BATEMAN LINE-UP

HUGINEERED FOR
PERFORIANGE.
DESIGNIED FOR YOU.

At Bateman, every machine starts with a simple
philosophy; precision engineering that delivers
low cost of ownership, outstanding productivity,
and an operator experience second to none.

or 2026, this philosophy comes to life in four
new self-propelled crop sprayers, each one
built in-house, purposefully designed, and

equipped to meet the evolving needs of modern
agriculture.

Introducing the RB30, RB40, RB50 and RB60,
a model line-up that delivers more choice, more
capability, and more value than ever before.




BATEMAN RB30

RB30 - LIGHTIWEIGHT DESIGN, HERUYWEIGHT PERFORMANGE

6 | DRIVING SPRAYERS

Compact, agile and exceptionally efficient,

the RB30 is the perfect entry point to
the Bateman range. With its 3,000-litre
fully-baffled tank, 185 bhp engine and
45 kph top speed, this machine delivers
serious performance while maintaining
impressively low ground pressure.
The RB30 offers an intuitive transition
for operators:
® Moving from legacy Bateman sprayers
such as the RB17 and RB25

® Switching from smaller self-propelled,
trailed or tractor-mounted sprayers

® Seeking improved balance, efficiency
and daily output in a truly lightweight
chassis.

Despite its compact footprint, the RB30
carries all the hallmarks of Bateman
engineering - smooth handling, low
maintenance costs and exceptional fuel
economy.



BATEMAN RBAD

RBA0 - CAPABLE ON ALL TERRAINS

Built for operators who demand more, the
RB40 raises the bar with a 4,000-litre
fully-baffled tank, 225 bhp engine and
60 kph top speed. Its power and stability
make it a natural performer on hilly,
uneven and variable terrain.
Designed to deliver productivity day
after day, the RB4O is ideal for:
® Farmers and growers requiring greater
capacity and higher road speed
® Contractors managing multiple sites
and diverse field conditions

~ry

® Operators upgrading from smaller
sprayers and seeking true professional
output

® The RB4O features our latest ergonomic
joystick featuring interchangeable and
multi-modal buttons.

A perfect balance of power and comfort,
the RB4O is engineered for long days
and demanding workloads — without the
running costs you might expect from a
machine in its class.
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BATEMAN RBa0
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When acres increase and timelines tighten,

the RB50 steps in. With a 5,000- litre tank,

12-36 metre boom options, a 225 bhp

engine and 60 kph top speed, it offers a

compelling blend of capacity and flexibility.
The RB50 is the smart choice for:

® Operators covering high acreages and
long distances

® Growers working in challenging terrain
and requiring consistent spray quality

il il
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® Businesses seeking maximum flexibility
on a compact, highly capable chassis

® The RB50 features our latest ergonomic
joystick featuring interchangeable and
multi-modal buttons.

Designed for reliability and longevity, the
RB50 helps reduce downtime and running
costs—keeping productivity high and
ownership costs low.



BATENAN RBGO

For large-scale farms and contractors, the
new RB60 delivers unmatched capacity
combined with Bateman's renowned
gentle footprint. Its 6,000-litre fully-
baffled tank, 12-42 metre boom widths,
275 bhp engine and 60 kph top speed
offer exceptional output with reduced
soil compaction compared with other
machines in its class.

RBG0 - MORE GAPAGITY, LESS GOMPACTION

Perfectly suited to:

® Farms and estates covering large areas
and long distances

® Contractors managing multiple large
fields across a wide operating radius

® The RB60 features our latest ergonomic
joystick featuring interchangeable and
multi-modal buttons.

The RB60 is built for big days, big acreage,
and big expectations—while maintaining
the low running costs and durability
Bateman machines are known for.
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As | look back over the past few months, it's been one of

the busiest periods I've had in the field for a long time.
September kicked off with a full schedule of demos, by the
time October rolled around we were straight back into more.

ur demos in North Yorkshire, East

Lincolnshire and Scotland were

particularly successful, we secured
several machine orders directly off the back
of these visits. It's been hugely encouraging
to see customers coming to us from other
brands, both returning customers and

first day was non-stop, meeting existing
customers who were new to me personally
meant | barely paused for breath. Day two
was a touch quieter, but still productive.
More than ever, farmers and contractors
are weighing up the true cost of ownership;
we continue to demonstrate just how

people new to Bateman, across a broad
spectrum of cereal and veg business models.

In these uncertain times, it's reassuring for farmers
and contractors that the residual value of a Bateman
sprayer is holding firmly in the market. The reliability
of our machines, the consistent performance of our
back up and the stability of Bateman as a business,
represents a secure capital investment and ‘safe
haven'’ for cost of ownership.

| spent valuable time with Bateman Approved
Partners C T Scott at the Scottish Ploughing Match
and later supported them during their open days in
Dundee and Insch. | know a lot of customers around
the Dundee area, so it was great to reconnect with
many of them. Conversations were consistently
positive, with strong interest in both new and pre-
owned Bateman sprayers.

We also attended the Potato Show in Harrogate. The

cost effective our machines are in
the market.

It's been a tough year for everyone, but we've held
up better than most thanks to the reputation of our
machines and the strength of our parts and service
support. The fact that you can still order parts for a
1999 Bateman and we'll more than likely have them in
stock is quite incredible.

Looking ahead, | expect more of the same
challenging business climate going into next year. Al
spot spraying will come to the fore, especially where
high-cost chemicals are involved, for example, farmers
using expensive chemicals spraying thistles
in grassland.

Throughout the last few months, we've been
developing several exciting innovations that we'll be
unveiling at LAMMA. I'm looking forward to seeing
many of you there.







FIFTY YEARS OF BATENAN




FIY YEARS IN THE HELD

In 2026 R.J. Bateman Engineering celebrates 50 incredible
years of problem-solving, innovation and teamwork. From one
man'’s bright idea in a Devon workshop to a global name in
spraying technology, our story is as much about the people

as it is about the machines.

It all started in a Workshop...

ike so many good stories, our’s began with a
challenge. In 1976 Richard Bateman wasn't
trying to start a company, he just needed
a sprayer that could cope with the heavy, wet clay
soils on his North Devon farm. Rather than wait for
someone else to design that sprayer, Richard designed
and built it himself.

The result was the ‘Agilator’, a low ground pressure
vehicle designed to glide over the land in all weather,
without damaging crops. So successful was the
Agilator, before long Richard found himself in demand
as other farmers expressed a wish for a Bateman
machine on their farms. Richard found his calling as an
agricultural machinery engineer, one who could design
solutions that defied convention.

“The welding shop was the nerve centre,” says
Jason Bateman, who on joining the company became
employee number seven. “Ultimately, it was about
making things, we were at our most creative in the
welding shop. Principal ideas were formed which
would determine other facets of the sprayer.”

1976

—
—

-

The fully hydrostatic ‘Hi-Lo’ soon followed, paving
the way for the legendary RB range — a name still
synonymous with reliability and control. Special
Projects Foreman, Phil Brant, joined Bateman in 1990
to work on the ‘Hi Lo": “| remember during my interview
Richard Bateman was so precise in the positioning
of the hydraulics for optimum flow. He wanted them
looking like ‘peas in a pod'. | was very impressed,
so when | was offered the job | accepted without
hesitation.”

By 1992, Richard's pioneering work earned him
the RASE Gold Machinery Award at the Royal Show,
recognition for the kind of ingenuity that still drives us
today.

Proudly Made in Devon

Fast forward five decades and the heart of Bateman
still beats on Bycott Farm, set in the hills and valleys
of North Devon. Our factory floor buzzes with the
same problem-solving energy as when it all started.
Around 90 people now work here, welders, fabricators,
engineers and product support, all united by the same

-

S

2026
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FIFTY YEARS OF BATERMAN

goal - to build the very best sprayers in the world. Our

new logo takes its inspiration from the flag of Devon,
it's special to us and indeed our customers.

“| started working at Bateman on Saturdays whilst
still at school,” says Production Manager Peter Cann;
“When | left school | couldn’t wait to work at Bateman

and started straightaway. No two days are the
same, we build top quality machines that meet our
customers demands. It's something we are all very
proud of.”

Over the years, Bateman machines have met the
demands of farmers, growers and contractors across
16 countries. In New Zealand demand reached such a
point we approached Bateman customer Molloy Ag to
become our main Bateman dealer for the country.

Engineering a Personal Touch

If you've ever driven a Bateman, you'll know
exactly what we mean when we say our machines
feel different. Push the stick forwards and it responds
instantly, smooth, balanced and confident. That
unique connection between driver and machine isn't
accidental it's been designed, tested and refined over
decades.

While we're always improving our designs, some

clever details from years ago still stand the test of time.

If it works perfectly, why change it? Our commitment
to reliability and customer care has never wavered. It's
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not just business, it's personal. We know our customers
by name and they know they can always pick up the
phone and talk to someone who genuinely cares.

The Power of Listening

Collaboration is part of the Bateman DNA. We've
always believed the best ideas come from the people
who use our machines every day. Farmers and
contractors across the country and indeed overseas
regularly share their thoughts and ideas with us, this is
exactly how innovations happen.

Being able to speak to the chief designer is not
lost on Bateman customers. For Jason Bateman the
satisfaction is equal: “Everything starts with a sketch,
you need that trigger to take an idea in a certain
engineering direction. The magic is hearing from
our customers that what we believed would make
a real difference to their productivity has exceeded
expectations.”

Here’s to the Next 50

From the very first Bateman sprayer to our latest
models, one thing has never changed - our passion
for what we do — which is best summed up by Jason
Bateman: “Absolutely loving what you do was the same
for my father as it is for me. | was asked by a customer
when walking around a machine if | could describe
what had gone into the making of it. My answer was
simple — heart and soul.”
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B3P - BATEMAN SPEGIAL PROJECTS
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BATENAN SPECIAL
PROJECTS

The beauty of a Bateman sprayer lies in its intelligent, adaptable design.
From the beginning, our machines have been engineered to evolve,
making it easy to integrate features that match the way you work.

ateman Special Projects is our
dedicated bespoke engineering
service, created to help you
tailor your Bateman sprayer so it performs
exactly as your operation demands.
Built around your needs
Whether your goal is higher productivity,
added versatility or practical touches that
simplify daily tasks, our design team will
shape a solution around you.
Past Special Projects include:
Multi-Purpose Machinery
A sprayer configured to operate as a
seed drill and fertiliser spinner, reducing
machinery needs, minimising downtime
and maximising efficiency.
Hydraulic Flip-Over Booms
Enhancing manoeuvrability and

16 | DRIVING SPRAYERS

practicality, with smooth transitions from
fieldwork to road travel.

Central Tyre Inflation Systems (CTIS)

Adjust tyre pressures on the move to
protect soil structure, improve traction
and optimise performance in changing
conditions.

Practical Personalisation

From tailored storage to bespoke
mounting systems—even simple touches
like a dedicated holder for essential
paperwork.

Collaborative design, exceptional
results

Our engineers work closely with you
to refine your idea, develop the concept
and deliver a solution that integrates
seamlessly with the Bateman platform.

Every project includes:

® Expert consultation and concept
development

® Fully engineered, fully integrated
bespoke solutions

® Bateman build quality, reliability and
support

® A sprayer that feels uniquely yours.

If you can imagine it, we can build it
Bateman Special Projects transforms
your ideas into practical, high-performance
reality, creating a machine that reflects
your farming style, your challenges and

your ambition.

BATEMAN
SPECIAL
PROJECTS



NEW PLUMBING SYSTEM FOR 2026

NEW PLUMBING
SYo I FOR 2026

Our new plumbing system for 2026 is designed to make your

work more efficient.

You can now fill the tank more accurately, slow it
down further for high volume mixes, or speed things
up dramatically with increased flow control.

| J
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Autofill+ is an intelligent automatic filling system,
designed to make tank filling faster, easier and more
precise. Built for seamless integration with Bateman
sprayers, Autofill+ gives operators complete control

|
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Slowfill+ gives operators greater flexibility when
handling large-volume or multi-product chemical
combinations. It is designed to maintain filling
efficiency and support high field productivity, with
improved flow dynamics that deliver reliable operation,

| J
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Venturi+ is our next-generation Venturi induction
system, engineered for faster, more efficient chemical
loading and mixing. Designed for high performance
and productivity, Venturi+ delivers superior flow
control and empties the induction hopper up to three

Efficient, intuitive and precise, our intelligent
plumbing delivers exceptional performance
every time...

and confidence with every fill.

With the new 7-inch touchscreen, filling the tank
is simple. Autofill+ automatically fills the tank to your
chosen capacity. The system connects directly to the
in-cab touchscreen, so tank contents are mirrored
on the ISO display. This gives operators a clear, real-
time view of the filling process, ensuring accuracy
at every stage.

minimal residue and cleaner, faster changeovers.

SlowfFill+ ensures there is always ample clean water
and sufficient time at the chemical induction hopper,
even when working with multiple cans or especially
complex mixes. The system allows you more time to
add chemicals and thoroughly wash every container.
Once induction is complete, SlowFill+ can be switched
off to finish filling the tank at full pump capacity.

times faster than the previous system, providing a
significant leap in filling speed and operator efficiency.

This high-capacity system accelerates the entire
chemical induction process, enabling operators to
manage even the most complex tank mixes with
confidence. Dramatically reduced hopper-emptying
times make every fill smoother and quicker. When
used alongside SlowfFill+, operators gain even greater
flexibility and control.



APPROUED BY BATENIAN
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Molloy Agriculture Limited are based in Mid
Canterbury on New Zealand'’s South Island.
The company, formed in 1985 by David and
Sonia Molloy, began life as contract sprayers.

n 1999 Molloy took delivery of

their first Bateman sprayer. Today,

the business runs a fleet of nine
Bateman's and provides a ‘one stop shop’
solution to farmers and growers. Services
range from agronomy and contract
spraying, chemicals and seed supply, to
plastic container recycling.

If that is not enough, Molloy is also the
main Bateman sales and service dealership
for New Zealand. We spoke to David Molloy
and posed a few questions...

How did it begin with Bateman?

When better irrigation was introduced
in New Zealand during the mid 1990's, our
farmers were able to grow different crops
such as potatoes and onions. As a spraying
contractor we found ourselves in need
of specialist machinery in order to spray
those particular crops.

At the time we were working with a
machinery dealer in New Zealand, they
supplied us with a quotation for an Italian
self-propelled sprayer. We then found out



about a machinery show in the UK called
‘Sprays and Sprayers’, which was held in
Cambridgeshire. We jumped on a plane
with the intention of learning more about
the Italian sprayer before buying one.

However, on first sight we thought

“gosh this isn't going to fit the bill", it looked
much better in the brochure. We left the
first day of the show quite despondent. On
the second day, after a few conversations,
we left for home with a handful of
brochures, including one fromn Bateman.

On reading the brochures, Bateman
were the only ones offering hydraulically
adjustable axles. | phoned the Bateman
factory and spoke to Richard Bateman.
During that call a deal was struck for an
RBI5. We've been with Bateman since 1998
and currently run a fleet of nine RB35 and
55 machines, five at 32 metres and 4 at 24
metres.

What challenges do you face as
sprayers?

It doesn’t matter where you are in the
world, Mother Nature is always going to
throw you a few curved balls. In Canterbury
we can by affected by strong northwest
winds, which bring frequent showers,
particularly around the Spring Equinox.
Some cycles can last from as long as
four to eight weeks. During this period
there might only be small windows of
opportunity, you've got to take them.

We're spraying a total of around 140,000
hectares across combinable and root

crops, during eight month e year. Oul

they want us to deliver a service. We strive
to deliver that service, which means long
days and weekends in the field.

One of our biggest challenges revolves
around investing in new technology.
Sometimes with customers you've got
to sell the story to justify why you need
to charge a bit more. New Zealand is
an exporting country, if it wasn't for
our agricultural sector selling products
around the world, we would not be an
economically healthy country. However,

The service we
receive is phenomenal.
What Bateman don’t
know about sprayers
and spraying isn’t
worth knowing.

Believe me!

our customers are not being paid any more
for what they grow. We have to find ways
to drive costs down for our customers’
businesses, but not at the expense of yield
or quality.

What do you particularly like about
running Bateman sprayers?

Overall, | like the simplicity and reliability
of the product. They are straightforward to
operate, easy to maintain, stand up to very
tough conditions and hold their value.

‘)
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ruts which could be 2 feet deep, those
booms get an absolute hiding, they really
are indestructible. There have been a few
modifications introduced over the years,
but the core design has stood the test of
time.

Capstan Pinpoint Il PWM has been
a game-changer for us. We're more
productive in the field, which has helped
us charge a little more because of the
accuracy we are providing our customers.

We have just received our first Bateman
machine fitted with Carbon Bee. Our
farmers are screaming out for this
technology, we're hoping we can further
reduce input costs for customers overtime
with this new technology.

Bateman are always innovating. As a
contractor you need a point of difference,
Bateman has given us that right from the
very beginning.

You're the main Bateman dealer for
New Zealand, how did that happen?

I think it was during 2008, by then
Richard Bateman was living in New
Zealand. Richard was receiving phone calls
from farmers here who wanted to buy a
Bateman sprayer. | don't think he wanted
to be taking these calls and asked me if
we'd be interested in becoming a dealer. |
said yes.

What is life like as a Bateman dealer?

Bateman is a very popular brand in New
Zealand. To give you an example, whenever
we buy a new Bateman for our own use,

s a waiting list of people for our
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We have a great relationship with Jason
and the team at the factory. When we
receive an enquiry for a new machine, we
work closely with Bateman'’s sales team to
produce a quote to the customer’s exact
specification. That's something else | like
about Bateman; you have the flexibility to
design a machine that is bespoke.

From a back-up point of view, we carry a
large stock of spare parts, which is closely
monitored and regularly replenished. Parts
are another great thing about Bateman,
most are made by Bateman in their own
factory, they're always in stock.

I'm a mechanic by trade and can fix
most things, although these days I'm not
so hands on anymore. We have a couple
of service engineers who look after our
customers’ machines and our own. Most
of the machines we sell are based on
the South Island, although we do have a
couple on the North Island, which means
a bit of travelling. Our ethos mirrors that
of Bateman's; if a machine breaks down,
we pull out the stops and get them going
again.

What do you like about working with
the team at Bateman?

New Zealand has always been a very
innovative country, we have to be because
we're so remote. Bateman are always
looking for ways to improve their product,
| really enjoy discussing ideas with Jason.
The thing with Bateman is it's not just talk,
concepts are designed and thoroughly
tested. If they improve the job they happen.

There has been the odd occasion when
we've needed some technical advice from
Bateman. You have to be respectful of the

time zone difference, however, whenever
we call the office, the service we receive is
phenomenal. What they don't know about
sprayers and spraying isn't worth knowing.
Believe me!

As a contracting business and as a
dealer, we strive for excellence, it's the
same at Bateman. That's why we work so
well together.

In your opinion what sets Bateman
apart from other sprayers?

They are reliable machines. What you
see is what you get - easy to operate and
straightforward to maintain. Like I've said,
we have no problem selling a Bateman
machine. The brand is well respected,
through Bateman's reputation as quality
engineers and ours at Molloy through the
quality of our work.

Is there anything particular that you
would like to mention?

We've been working with some of
our customers for forty-odd years, we're
dealing with second and even third
generations of families. It's a real honour,
we couldn’t have achieved this without the
Bateman self-propelled sprayer in our fleet.
It's helped open many doors for us across
arable and vegetable contract spraying.

Business is about relationships. Firstly,
through Richard and Sally Bateman and
now Jason and Aideen Bateman, a mutual
respect and friendship exists between
our two families. | look forward to this
continuing for many years.
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As | look back over the season at Bycott Farm, it's hard not
to feel quietly proud of what has been achieved. The winter
oats were even better than the best year ever and that best
year was only a year before. From the outset, everything just
seemed to line up.

e had a dry spring. While the rest
of the country suffered a lot, we
didn't. We were fortunate to keep

February and March. That early nutrition
really showed later in the season.

The barley harvest was exceptionally
having showers through April, just enough good again. We also gathered a large
to keep the crops alive and ticking over. That amount of straw, which was sold to a local
balance meant there was very little disease

pressure, helped no end by the dry spring

livestock farm. The wheat was a particular
highlight; combined for the first time in

conditions. probably six years, it yielded 8.4 tonnes

A lot of the success goes back to the previous per hectare at 16.5 MC. The oat yield returned 42.2 tons
autumn. The crops were drilled in good time, with per hectare at 38% dry matter, which was taken for
drilling carried out on the 15th of September 2024 using wholecrop in early July.
the Mzuri drill. Conditions were ideal; the dry autumn Bringing things up to date, all fields at Bycott are
meant crops got up well, established evenly and then looking well, bar two fields of wheat. We're on heavier
just stuck the winter without land here, we couldn’t get on
fuss. these fields quickly enough.

February was kind too. Still, spirits are high. | hope you

Because we had a dry February, all enjoy a well-deserved break
we were able to get an early before we do it all again and |
fertiliser on all the crops, wheat,

barley and oats through

look forward to seeing many
of you at the shows in 2026.
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SPRAYING ALIVE PODGAST

Our ‘Spraying Alive’ podcast is recorded in the one place where
the hum of farming life never stops; the cab of a Bateman sprayer.

o)
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ach episode takes place right inside the
sprayer cab as it moves across the field, with
our guests Bateman operators, opening up
about their journeys, struggles, triumphs and the unique
perspective they gain from the seat of a machine that
seesitall.
We dive into their stories; how they got started
in farming, the highest highs and lowest lows of life
on the land, their hopes (and fears) for the future of
farming and even the strangest things they've spotted
from the cab.
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By placing our mic in the cab, we've captured
something rare; unfiltered access to the human
side of agriculture. Every episode is a rolling portrait
of rural life, one that connects
with farmers and beyond.
There's laughter, honesty
and reflection.

Authentic, unscripted
conversations with the
people who live and

breathe farming.

LISTEN HERE
NOW



Start driving costs down

Because we are farmers ourselves, we understand the need

for cost-effective machinery.

hat’s why we design our sprayers to leave a

small footprint on your land and your bank

balance. If you're looking for a reliable sprayer
that won't cost the earth to run, speak to us and let's
arrange your free demonstration.

We believe we have developed a range of self-
propelled crop sprayers which offer the best possible
ownership experience to UK Growers and Contractors:-

® outstanding machine performance and reliability

® lowest cost of ownership

® industry-leading back up and the highest

residual values.

To drive the market leader in your field call our main
office on 01769 580439 or contact:

David Main
Technical Sales Manager (North)
Tel: 01673 838147 | Mob: 07971 966734
david.main@batemansprayers.com
Carl Goff
Technical Sales Manager (South)
Tel: 01769 580439 | Mob: 07977 279809

carl.goff@batemansprayers.com
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Once a Bateman, always a Bateman.

Because they are built to last,
Bateman sprayers often live several lives.
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A range of pre-owned Bateman Sprayers are listed on our website.
They are offered for sale by their respective owners,
most of the sprayers have a Bateman service history.

To view current listings visit: batemansprayers.com/usedcropsprayers.
For more information on any sprayers listed, speak to our team on 01769 580439.




